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MPEONCITOBUE

YuebHoe nocobue «English for Managers: Navigating B2B Commerce» siBnsieTcsi BTOpbIM
B CEpUM y4eOHbIX MOCOBUIA MO aHMNNIACKOMY fi3bIKY A/151 MArUCTPAHTOB 1 IOrMYeCcKN NPoAoxXaeT
nocobwe «English for Masters in Management: Achieve Corporate Success»'. Hactosiuiee ns-
AaHvie pa3paboTaHo B COOTBETCTBUM C 0bpa3oBaTeNbHLIM CTAHAAPTOM BbiCLLEro 0bpasoBaHus
MI'VIMO MW/[, Poccun n npesHasHayeHo Ais CTYAEHTOB MarncTpaTypbl, obyyatouimxcs
no HanpasneHuo nogrotoekn 38.04.02 «MeHeaxmeHT», BnafeoLnX aHIIUACKUM A3bIKOM
Ha yposHe C1 B cootBeTcTBIM ¢ ObLLEEBPONENCKMMMN KOMMETEHLMAMU BNALEHNS MHOCTPaHHbBIM
sisbikom (CEFR). Kpome Toro, nocobue moxeT 6bITb MNONE3HO LIMPOKOMY KPYTY CreLuanicTos,
COBEpPLUEHCTBYIOLMX BNaJEeHNE aHIMACKAM S3bIKOM A/151 MPOGECCUOHANBHOMN [eATeNbHOCTM
B cpepe MeHeaxkMeHTa, busHeca, B2B-kommepLmmn 1 cmexHbIX HanpasneHnii Ha NPOABUHYTOM
sTane obyueHus.

PaboTa c maTepranamu nocobums HaueneHa Ha OPMMUPOBAHIE Y MATNCTPAHTOB K/THOUEBbIX
yHI/lBepcaflebIX n I'Ipoq)eCCI/IOHafIbeIX KOMI'IeTeHLtVII;I, a,ELaI'ITI/IPOBaHHbIX K CI'IELI|I/I(1)VIKe BEOEHUA
busHeca B B2B-cexkTope. B xoze ocBoeHvs maTepuana y cTygeHToOB pa3sMBaioTCs cnegyioLymne
yHI/IBepcal'leble KOMMNETEHUNI:

° CI'IOCO6HOCTb OCYyLWECTBNATD KpI/ITI/I\—IeCKI/IIZ aHannms I'IpO6)'IeMHbIX CI/ITyaLI,VII7I Ha OCHOBE
CNCTEMHOTIO nonxomna, Bblpa6aTblBaTb cTpaTterunto ,EI,CIZCTBI/IIZ;

® cnocobHocTb OpraHn30BbIBaTb U PyKOBOANUTD pa60T017| KOMaHzbl, Bblpa6aTbIBaﬂ KOMaH-
HYIO CTpaTErnio ANA AOCTUXEHNA MOCTABNEHHOW LENN;

d CI'IOCO6HOCTb NPUMEHATL COBPEMEHHbLIE KOMMYHI/IKaTI/IBHbIe TEXHONOIrMn, B TOM 4Yuncrne
Ha MHOCTPaHHOM £3bIKE, N1 aKageEMNYECKOTro I'IpOCI)eCCI/IOHa}'IbHOFO B3aVIMO,D,eI7ICTBI/IF|;

® cnocobHocTb ynpaBaiaTb MPOEKTOM Ha BCEX 3TanaX €ro XM3HEHHOTO LUK/a;

® crnocobHocTb aHann3nMpoBaTb N Y4YNTbIBATD pa3Hoo6pa3me KYNbTYp B NPOLECCE MEXKYIb-
TYPHOro B3aMOLENCTBUA.

Cpe,EI,I/I KoY EBDBIX O6LLI,6I'IPO(I)CCCI/IOH2U'IbeIX n I'IpO(I)eCCI/IOHZU'IbeIX KOMI'IeTeHLI,I/IVI, q)OpMI/I—
poBaHNIO KOTOPbIX CI'IOCO6CTBy€T AaHHOE I'IOCO6I/I€, CNeEQYET OTMETUTDL Cieaytone:

® cnocobHoCTb pewaTb I'Ipoq)eCCI/IOHaI'IbeIe 3agavynm Ha OCHOBE 3HaHWKA (Ha npoaoBNUHYTOM
yposHe) 3KOHOMI/I‘-I€CKOI7I, OpFaHI/I3aLI,l/IOHHOIZ n ynpaBnqueCKon TEOpUN, NHHOBALINOH-
HbIX MO4XO0O00B, O606LLI,€HI/IFI N KPUTUYECKOTO aHanm3sa NpakTuK ynpaBneHus;

d CI'IOCO6HOCTb p)/KOBO,EI,I/ITb FIPOGKTHOI;I n I'IpOLI,eCCHOIZ AEATENBHOCTbIO BOPFaHI/I3aLI,I/II/I
C ncnosb3oBaHMEM COBpeMeHHbIX I'IpaKTI/IK ynpaBneHMﬂ, l'll/l,llepCKI/IX n KOMMYHI/IKQ.TI/IB—
HbIX HABbIKOB;

d CI'IOCO6HOCTb O606LLI,aTb N KPUTUYECKN OUEHMBATDb Hay4HblIE NCCNENOBaHNA B MEHEO K-
MEHTE N CMEXHDbIX O6)'IaCTFIX, BbIMO/THATDE HAYYHO-NCCNEN0BATENNBCKNE MPOEKTDI;

' Camurynnuna A. [1., Morpe6rosa A. H., Xpamuenko . C. English for Masters in Management: Achieve Corporate Success.

AHrnuniicknii ans meHeaxepos. Ycnex 8 komnaHum: YuebHoe nocobue : yposers C1. M.: Nsgatenscknin pom MIMMO, 2026.



MPEONCIIOBME

d CI'IOCO6HOCTb pykoBoanTb 1 pa6OTaTb B My/bTUHALMNOHA/TbHOM KOJIJTIEKTUBE;

° CI'IOCO6HOCTb O606LLI,aTb n KPpUTUYECKN OUEHMBATDb pPE3ynbTaTbl, MOJTyHEHHbIE OTEYE-
CTBEHHbIMIN N 3aPY6e)KHbIMI/I nccnenoBaTtenaAMmm; BblABNATD U ¢opMyn|/|poaaTb aKTyaﬂb—
HblE Hay‘-IHbIe FIpO6I'IeMbI;

® cnocobHocTb NpeancTaBnAaTb pe3ynbTaTbl NPOBEAEHHOIO UCCIEA0BAHUA B BUAE HAYYHOrO
OoTYyeTa, CTaTbyW UM goknaga (npeseHTau,vM) 2,

OcHoBHO Uenblo HacTosLLero nocobus ABNseTCA KOMMIEKCHOe pa3BUTUE U CoBep-
LEHCTBOBAHWNE MHOA3bIYHOW KOMMYHUKATUBHOM KomneTeHuun fo yposHs Cl+, Heobxo-
AVUMOTrO ANA YCMNELWHOro peleHns NnpodeccuoHanbHbix 3a4ay B chepe MexayHapoaHOro
MeHeXMeHTa 1 obecrnedyeHuns a3¢p¢PeKTUBHOro peyeBoro B3aMMOAENCTBUA B COBPEMEHHON
B2B-cpepe.

Ocoboe BHVMaHMe yaenseTcs GOPpMUPOBAHIIO N PA3BUTUIO HABLIKOB KPUTUYECKOTO aHanmsa
ayTEHTUYHBIX TEKCTOBbIX U ayANOBK3Ya/bHbIX MAaTEPUANOB NPOGECCMOHANBHO HANPaBIEHHOCTK,
a Takke YMEHUI apryMeHTVPOBAHHOIO YCTHOMO U MUCbMEHHOTO BbICKA3bIBAHWS B Pa3/INYHbIX
aHpax fenosoro obuieHus. B yacTHocTu, paccmatpuatotest popmatel febatos, npeseHTaLuii,
AENoBbIX JOKYMeHTOB (cykebHas 3anmcka, oT4eT) 1 NepcyasnBHbIX TEKCTOB, BK/OYAs KOMMep-
veckve npegnoxerus (nutun). Kpome Toro, sHaunTenbHoe BHUMaHWe yaeneHo yrnybnexuio
M crcTemMaTrsaummn cneuyann3npoBaHHON NeKCUKM, XapakTepHON Ans NpodeccuoHanbHo
KOMMYHuKauuu B chepe B2B.

OT1nnuuTenbHom OCO6€HHOCTbI-O HaCToALWEro I'IOCO6I/IF!, KakK U BCEN NUHENKMN yqe6HI/IKOB
B LLE/TOM, ABNAETCA €ro I/IHTeraTI/IBHbIIZ XapakTep. Ono HanpaB/1€HO HE TO/IbKO Ha pa3BuTue
A3bIKOBOW © KOMMYHI/IKaTI/IBHOIZ KOMI'IeTeHLI,I/IIZ, HO 1N Ha c|>opM|/|p0|3aH|/|e KoMnnekca yHunBep-
Ca/ilbHbIX U I'IpO(I)eCCI/IOHaI'IbeIX HaBblKOB, HeO6XO,EI,I/IMbIX COBpPEMEHHOMY CcneunanncTy B 06—
nacTtun ynpasneHus 6|/|3Hec—r|pou,eccaM|/| B BZB—CCKTOPC. B npouecce pa6OTbI C MaTepunanamu
I'IOCO6I/IFI MarncTpaHTbl pa3BnBatOT KPUTUHECKOE N aHATNTNHECKOE MblLUIEHNE, CnocobHo-
CTn K 3(I)(I)eKTI/IBHOMy B33.I/IMO,IJ,€I7ICTBI/II-O n KOMaH,EI,HOIZ pa60Te, YMEHUA CTPYKTYypMUpoBaThb,
apryMmeHTnpoBaTb 1 NpencTaB/ifiTb |/|Hc|>opmau,|/uo C Hagnexaumnm ypoBHEM NeEpCyasniBHO-
CTu, a TaKXe np|/|o6peTa+0T OMbIT CAMOCTOSTENbHON pa6OTbI C ayTEHTNYHbIMUN NCTOYHNKAMN
Ha aHITMNCKOM f3bIKe.

HacTosiwee nocobre oxBaTbiBaeT LIMPOKMI CMEKTP akTyanbHbIX TEM, CBA3aHHbIX C MPO-
peccuoHanbHol KOMMYHMKaLMen B aHrnossbiuHoM B2B-cekTope, Bkntovas kntoyesble TeH-
AEHLUN COBPEMEHHOIO AE10BOro Mupa: undposyto TpaHCchopmaLMio, YCTONYMBOE pas3su-
Te, MMr-5KOHOMUKY 1 OTBETCTBEHHbIV TanM-MeHeaxmeHT. Ocoboe BHUMaHVeE yaenseTcs
BCECTOPOHHEMY aHann3y MUKPO- 1 Makpocpeapbl busHeca, a Takxe OCHOBaM yrnpaB/ieHus
KOMMMIEKCHbIMU MPOEKTaAMM.

Mocobue paspabotaro Ha kadpeape aHrnuiickoro ssvika N2 4 MITMIMO MW Poccunn,
MPOLLO YCMELHY0 anpobaLio 1 MOMYUMUIO NONOXMUTE bHbIE OT3bIBbI KaK OT Mpenojasartenei,
TaK 1 oT obyuaoLmxcsi. ABTOpbI BbIPaXatoT NCKPEHHIOK MPU3HATENbHOCTb KOJIEram 3a LieH-
Hbl€ METOONYECKNE peKOMeH,D,aLI,I/II/I n KOHCTPyKTI/IBHbIe 3aMevaHna, a Takxe MarI/ICTpaHTaM —_—
3a aKTUBHOE y4aCTe, NPOSIBNIEHHbIN UHTEPEC 1 COEPXATENbHYIO 0BPATHYIO CBA3b.

2 OC BO MI'MMO M [, Poccun 38.04.02 MeHepxmeHT (¢ yuyeTom npopeccroHanbHbix cTaHaapTos): https://
mgimo.ru/sveden/files/000220.pdf; OcHosHas npopeccroransHas obpasosatenibHas NMPOrpamMma BbiCLIErO 06-
pasosarus. Hanpasnenne nogrotoekn 38.04.02 «MenepxmerT»; Hanpasnenrocts (npodunb) nporpammel
«MexayHapogHbiii 6usHec». https://mgimo.ru/sveden/files/002332.pdf
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ABTOpCKUIN BKNaA, pacnpenenvaca cneayroumm o6pa30M:

M. C. XpamueHko — pasgen 1 “B2B EMERGING TRENDS”, npegucnosue, metoguyeckas

3anucka;

A. H. Morpebrosa — pasgen 2 “BUSINESS ENVIRONMENT?”, sapganus gns ntorosoro
KOHTpONS;

A. 1. CamurynnuHa — pasgen 3 “MANAGING PROJECTS”; nogbop v agantauus TekcToB
Ans 6nokos “Summary Practice”.

TeKCTOBYI-O OCHOBY I'IOCO6I/IH COCTaBNAKT ayTEHTUYHbIE MaTEPKaAsbl, OTO6paHHbIe "3 Beay-
WX MUPOBbIX HOBOCTHbIX, OEMOBbIX, OTPACNEBbIX N aKaAeEMUNYECKNX I/I3,EI,aHVIIZ. Bce MaTepuanbl
MCNONB3YOTCA NCKTIOYNTENIbHO B yLI€6HbIX uenax c CO6J'IIO,EI,€HVI€M HOPM akKafe€MMUYECKOro un-
TpOoBaHUA. ,EL}'IFI peWEHNA KOHKPETHbIX yLI€6HbIX 3a4a4y TEKCTbI 6binn noABepPrHyTbl AMOAKTUN-
Yeckowm o6pa60TKe: 4acCTb N3 HMUX COKpalleHa Nan afantnposaHa, opyrne — CKoOMnuanpoBaHbl
N3 HECKObKNX OPUTNHA/IbHbIX MCTOYHWKOB.

BugeodparmeHTbl, cnonb3yemble A5t Pa3BATMNA HABBIKOB ayAMPOBaHUs, OTOBpaHbI € OT-
kpbiToit nnatdopmbl YouTube Ha ocHoBaHMM X 0bpasoBaTenbHOM LEHHOCTH 1 TeMaTuye-
CKOI peneBaHTHOCTW. ABTOPbI NPeABAPUTENBHO CBA3ANNCH C BNafe/bLaMU COOTBETCTBYIOLLMX
YouTube-kaHanos 1 BbIpaxaroT UCKPEHHIOK MPU3HATENBHOCTD CIEAYIOLWMM aBTOpaM 3a pas-
peLLEeHVE Ha 1CMOMb30BaHNE NX KOHTEHTA B 0bpasoBatenbHbix Lensx: Academic Gain Tutorials
YouTube Channel (Unit 2; Task 1.6); Judith Louise Walls, Official YouTube Channel of the
University of St. Gallen (Unit 2; Task 2.4); Dr. Liane Davey (Unit 3; Task 2.2).

B cBA31 € BO3MOXHbIMM OrpaHuyeHnsaMmn goctyna k nnatpopme YouTube obyuatowynecs
v npenopasartenu, paboraroLye ¢ Nocobuem, Npu BO3HNKHOBEHWU 3aTPYAHEHUI C MPOCMOTPOM
BMEOMATEPUANIOB MOTYT 0BpPaTUTLCS 3a KOHCY/bTALVEN K aBTOPaM MO 3/1EKTPOHHOM nouTe:
a.d.samigullina@inno.mgimo.ru.



METOONYECKASA 3AMNCKA

YuebHoe nocobue “English for Managers: Navigating B2B Commerce” npepHasHave-
HO 415 ayANTOPHON 1 CAMOCTOATENbHON PaboTbl MarMCTpaHTOB NepBOro roga obyuexus
(BTOpon cemecTp) HanpasneHus nogrotosku 38.04.02 «MeHegxmeHT», B TOM uncne
obyuatowmxcs no nporpammam: «MexayHapoaHbiii busHec», «MexayHapoaHbIt MeHea-
XMEHT B 0bnacTu TpaHcnopTa HedpTu 1 HepTenpoaykTos», «CTpaTerniecknii MeHeaKMeHT
MEeXJYHapOAHbIX MUHEPanbHO-CbIPbEBbIX KOMMNaHWIN», «busHec-gunnomatus», «MeHenx-
meHT B 0bnactu BTC n Bbicokux TexHonoruin». MaTtepunan nocobus paccunTtaH Ha ofuH
cemecTp obyyeHus n BkaouaeT 32 Yaca ayANTOPHbIX 3aHATWI 1 24 yaca caMOCTOATENbHON
paboTbl.

fnybokoe BnageHne aHrMUNCKUM S3bIKOM SBNSETCH CEFOAHN K/IOUYEBbIM KOMMOHEHTOM
Npo¢$eccoHanbHOM KOMMETEHL MM COBPEMEHHOTO YMpaB/eHL,a, OCYLLECTBAMIOLLErO AesTeNb-
HOCTb B YCNOBUSAX rN06ann3anum n oAHOBPEMEHHON MeXAyHapoaHO ansepcudmkammn B2B-
pbiHkoB. HacTosiuee nocobrie obecneymsaer cUCTEMHYIO 3bIKOBYIO MOATOTOBKY 6yayLLmX
CMeunanucToB B chepe MeXAyHapOLHOIrO MEHEAXMEHTA U COOTBETCTBYET COBPEMEHHbIM
NpYHLUMNAM O0byuYeHWs aHrIMInCKOMY s3biKy Ans cneuunansHbix uenen (English for Specific
Purposes, ESP).

Mocobure ocHoBaHO Ha NPodecCcUOHaNbHO-KOHTEKCTHOM MOAXOAE K N3YUYEHUIO aHMNii-
CKOrO fA3blKa N peann3yeT OeATENbHOCTHbIN METO, o6yqu|/m, HamnpaB/iEHHbIA Ha aKTUBHOE
BOB/IEYEHNE CTYLEHTOB B yqe6Hb||7| MPOLECC YEPES pELLIEHME KOMMYHUKATUBHbIX 3a4ad,
MOAENVPYIOLLMNX peanbHble CUTyauun npopeccnoHanbHoro sanmoaenctemns. CogepxaHue
N CTpyKTypa nocobus CFIOCO6CTBYIOT passuTuio o6pa3OBaTean0|7| aBTOHOMUU 1 popmMUpO-
BaHMIO aKTUBHOW MO3ULLUN o6yqa+ou.I,I/|XCﬂ. Bce Buapl peuesoin neaTenbHOCTU ocBampaloTCs
BO B3aMMOCBSA3M 1 Ha OCHOBE MPUHLMUMNOB KOoNepaLumn, KOMMYHUKaTUBHOCTU, Npodeccuo-
HafIbHOW HanpaBNeHHOCTUN N COLMOKYIbTYPHON o6ycnOBneHHOCT|/|.

Bce ncnonbszosaHHble aBTOpaMn MMCbMEHHbBIE 1 ayANOBN3Yya/ibHbIE MaTEPUabl ABNAOTCA
AYTEHTUYHbIMW U OTO6paHbI C Y4ETOM UX aKTYa/IbHOCTHU, TemaTn4eckomn peneBaHTHOCTU
n (}I)YHKLI,I/IOHaﬂbHOIZ 3HA4YMMOCTMU.

Mpu obyyeHnn 6yaywmnx cneumanncTos B 061acTu MeXAYHAPOAHOIrO MeHeaXMEeHTa
ocoboe BHUMaHNE yaenseTcs pasBUTUIO HABBIKOB KPUTUYECKOrO aHannsa nHopmaunm,
5$pdEeKTUBHOW YCTHOW 1 MNCbMEHHOW BU3HEC-KOMMYHUKALMI B MHOTOHALMOHAbHOW 11 MY/1b-
TUKYNbTYPHOW cpefe, a Takxke CUCTeMATUYeCKOMY PacCLUMPEHUIO aKTUBHOMO C/I0BAPHOTIO
3anaca, BK/IOYaloLEro TepMUHoONorulo coepemeHHoro B2B-cektopa.

l/lCXO,EI,FI M3 OaHHbIX MPUHUWNMOB, aBTOpaMu onpeneseHbl Ueamn, sagadn n MeTogmnye-
CcKUN annapart I'IOCO6I/IF|. ,ELOCTI/I)KEHI/IC uennm, 3a9B/IEHHON B npeoncnosnn, npeanonaraeTt
CI)OPMI/IPOBaHI/Ie Yy MaFI/ICTPaHTOB CﬂOCO6HOCTI/I YBePeHHO KOMMYHMLI'I/IPOBaTb B C/TOXKHOM
M MHOIFOrpaHHOM aHrnoA3bI4HOM AE/T10BOM 11 SKOHOMUYECKOM ANCKYpCE, 3(I)(1)CKTI/IBHO pewaTb
I'IpOCI)eCCI/IOHa}'IbeIe 3agavyn n OCYLLI,eCTBI'IFITb pe3yanaTI/IBHO€ B3aI/IMO,EI,eI7ICTBI/Ie C MHOCTpaH-
HbIMW I'IaPTHePaMI/I. OTa LENb peanm3yeTcg qepe3 KOMMNNEKCHOE pa35I/|T|/|e BCEX KOMMOHEHTOB
MHOA3bIYHOM KOMMYHI/IKaTI/IBHOVI KOMNOETEHU NI )'II/IHFBI/ICTI/IHCCKOI;I, ,D,I/ICKprI/IBHOI;I, coyno-
KyanypHoﬁ n CTpaTeFI/I‘-IeCKOI;I.
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3A,D,A'-|V| HacTodALlEero y‘-l(i‘6HOI'O I'IOCO6I/IF| HamnpaB/i€Hbl Ha c|>opM|/|posaH|/|e KOHerTHbIX
pPELENTUBHDBIX N MPOAYKTUBHbBIX HABbIKOB, a TaKXE pasBUTUE YHNBEPCa/IbHbIX KOMI'IGTGHLI,I/IM,
CBA3aHHbIX C COBepLIJeHCTBOBaHI/IEM HaBblIKOB YTEHUA, ay,EI,I/IPOBaHI/Iﬂ, yCTHOIZ M MUCbMEHHON
pevn, n cCncrtemMmaTnyecknm paCLIJI/IPeHVIeM I'IpOCI)eCCI/IOHa)'IbHOFO CI'IOBapHOI'O 3anaca. B yact-
HOCTW, nNpeanosiaraeTca:

® 0OCBOEHME TEXHUK O3HAKOMUTENIbHOIO W MPOCMOTPOBOrO YTeHUs (skimming, scanning),
a Takxxe yrnybneHHoro aHanutuueckoro utenus (close reading) ayTeHTUUHbBIX TEKCTOB
B2B-tematuku (cTaten, busHec-kencos, NpoMoMaTepPUANoB, OTHETOB) AN U3BEYEHUS
penesaHTHON HPopMALMK, aHANN3a APTYMEHTALUN 1 OLEHKN NParMaTn4yeckon nosu-
Luu aBTopa;

® pa3sBUTUE YMEHUI ayAMNPOBaAHUA: BOCMIPUATUA U aHANIN3A Ay TEHTUYHON peyn (npeseH—
Tauuni, WUHTEPBbIO, AUCKYCCUN, MHPOPMALMOHHbIX Bl/l,u,eOMaTeplAanos) B Pas3/inyHbIX
cMTyaumnsax OenoBoro u I'IpOCI)eCCVIOHafIbHOFO obuieHnna, BKAOYAA BEAEHNE KOHCMeKTa
N KPUTUYECKOE OCMbICTIEHNE YC/IbILLAHHOTO;

® NOAroTOBKa M NPOBEAEHNE CTPYKTYPUPOBAHHbBIX N apryMEHTUPOBAHHbIX MPE3eHTaL NI
M AOKNAA0B, a TakXe aKTMBHOE yyacTue B MPOPecCMOoHabHbIX AUCKYCCUAX, nebartax
1 PONEBbIX Nrpax (neperOBopbl, MpOeKTHbIe COBELLaHNA), C UCMONb30BAHNEM LIMPOKO-
ro cnekTpa A3blkoBbix cpeacTs yposHs C1, obecneunsatoLLnx peanusauuio nepcyasns-
HOW 1 BO3JeNCTBYIOLEN GYHKLMIT KOMMYHMKAL WK,

* oBnajieHVe K/YEBbIMU XaHPaMW MUCbMEHHON KOMMYHUKauun B cpepe B2B, sknio-
yas HanucaHue cnyxebHbix 3anuncok (memorandum), oT4eToB (report), KOMMeEpPUECKUX
npepnoxeHnn (sales pitch) n anannTudecknx sacce, ¢ cobnoeHNEM COOTBETCTBYIOLLNX
HOPM U1 XaHPOBO-CTUNNCTUYECKNX TpeboBaHMI;

® aKTMBHOE OCBOEHVE ¥ UCMONb3oBaHKe 0bLLeeN0BON 1 CNeLnanM3vipoBaHHON NeKkcu-
kn B obnactax B2B-kommepuumu, ynpaBneHus npoektamu 1 aHanusa BHellHen busHec-
cpefbl, BKMOYas KONNOKALWUW, CTUAUCTUYECKN MapPKUPOBAHHYIO NEKCUKY, UANOMbI
1 ¢ppasosble rnaronbl;

® pasBuUTUE KPUTUYECKOTO 1 aHANMUTUYECKOrO MbILLIMIEHUS, HABbIKOB KOMaHAHON paboTsl,
novicka, otbopa u cuHTe3a MHGOPMaLUM M3 PA3INYHBIX NCTOUYHWNKOB, & TakXe YMEHN
Ny6ANYHOrO BLICTYNNEHNS 1 NPOGECCUOHANBHOW apryMeHTaL M.

HecmoTps Ha To 4To Nocobure OpreHTUPOBAHO Ha CTYAEHTOB, BNAAEIOWMNX aHTTNNCKUM
asbikom Ha yposHe C1, ero cTpykTypa v MeToAnYeckuii annapaT No3BonsoT 3GPeKTNBHO
MCMONb30BaTb NPeACTaBNEHHbIE MaTePUanbl B rPynnax ¢ pasvyHbIM YPOBHEM MOATOTOBKM,
BK/tOYAs CUNbHBIN ypoBeHb B2. MogobHas rmbkocts gocturaetcs bnarogaps MofynbHOM
CTPYKType nocobusi 1 pasHoobpasunio TUMOB 3aAaHWin, 4TO NO3BONAET NpenojasaTento Ba-
pbrpoBaTb rybrHy NpopaboTku yuebHoro maTepriana, aganTupys 3afaqn nog KOHKpPeTHble
Uuennm n BO3IMOXHOCTN O6y‘-|3.}OLLI|I/IXCﬂ, OT BbINMOTHEHUNA 6a3OBbIX yl'lpa)KHeHl/llZ no |/|3y‘-|eHVII7I
KOMMIEKCHBIX KENCOB 1 PONEBbIX Urp.

MNocobue BknovaeT WNPOKNI CNEKTP 3a4aHNI, OPUEHTNPOBAHHbIX Ha COBMECTHYIO Ae-
ATENbHOCTb o6yqa+ou_|,mxcsq. Tak, cTyaeHTsl MHAMBUAYANbHO pa60Ta+0T C pasnnYHbBIMU TEK-
cTamu, AenalT NOMETKM 1 MOAroTaBNMBAOT ONOPHbIE KOHCMEKTbI, KOTOPble BNOCAEACTBUN
“crnonb3ytoTes Ans obmeHa nHpopmauven B napax unu Hebonblmx rpynnax. B vactHocTn,
o6yqa+om,|/|ecq BbINONHAOT pepeprpoBaHIe NPOYNTAHHOTO MaTeprana, o6cy>K,1:|,a10T K/tOYEBbIE
NOen, y4acTBYIOT B COBMECTHOM BbIMO/IHEHUN aHA/IMTUYECKMX U TBOPYECKMX 3aay, Takmx
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Kak 3anonHeHue Tabnuu, pa3pa60TKa cTpateruin n ¢opmynuposaHune pekomeHgauuii. lo-
nobHas opraHusauus yuebHomn paboTbl npegnonaraeT MHTEHCUBHOE B3aMMOAENCTBUE MEXY
y4YacTHUKaMu, NOBbILLIAET YPOBEHb MHTEPAKTUBHOCTUN © cnoco6CTByeT bonee rny60K0My
BOBJ/IEYEHMIO CTYEHTOB B o6pasoBaTeanb||71 npouecc.

CTPYKTYPA U COOEPXAHUWE YYHEBHOIO NOCOBUA

YuebHoe nocobue coctonT 13 Tpex TemaTudecknx mogynen (Units), oxsaTbiBatowmnx
Kntouesble acnekTbl B2B-menepxmenTa:

1. Hosble TeHgeHuyun B cektope B2B (B2B Emerging Trends).
2. [lenosas cpepa (Business Environment).
3. Ynpasnenue npoektamu (Managing Projects).

Kaxablii MOfyb MMEET YETKO BbICTPOEHHYIO CTPYKTYPY, BKIIOYAIOLLYIO WECTb B3aUMO-
cAsaHHbiX 6bnokos (Blocks), obecneunBatowx nostanHoe n NocnefoBaTelbHOE OCBOEHME
martepmana.

bnokn 1-4 MOCTPOEHDbI NO NPUHUUIY NHTErpaunn HaBblKOB 1 BK/TKOYAIOT:

e BBOAHble 3afanus (Lead-in / Warming up), koTopbie HanpaBieHbl Ha akTUBM3ALMIO
MMEILNXCS 3HAHUI 1 GOPMUPOBAHME MOTUBALMN K U3YUYEHUIO TEMDbI;

* paboty c TekcTom (Reading), koTopas codeTaeT NpeaTeKCTOBbIE, TEKCTOBbIE 1 MNOC/e-
TEKCTOBbIE YNPaXHEHUS, CMOCOBCTBYIOLLME PA3BUTUIO HABBIKOB YTEHUS, KPUTUYECKOTO
aHanusa v HTepnpeTauny nHGopmaunu;

d pa60Ty Cc BUOeEO (V[deo), KOTOpas BKAKYAECT 3afaHNMsA Ha pa3BUTUE HaBbIKOB ayanpo-
BaHWA, BOCI'IpI/IFlTI/IFI n O6CY)K,EI,€HI/IF| aYTeHTI/I‘-IHOFO BNOEOKOHTEHTA FIPOCI)ECCI/IOHaﬂbHOIZ
Hal'lpaBl'IeHHOCTl/l;

* paboty c nekcukoir (Vocabulary Focus), koTopas npeanonaraeT ueneHanpasieHHoOe
yCBOEHME, aKTUBM3ALMIO U 3aKPereHne KloUeBON NEKCUKN MOAYNS;

® pasBUTME YCTHOW U NUCbMeHHO peun (Speaking / Writing / Role-play), kotopas pea-
nn3yeTcs Yepes BbIMOMHEHNE 3aaHNii, MOAENUPYIOWNX peasbHble CUTyauun npodec-
CMOHANBHOW KOMMYHMKALUN.

Bnok 5 (Vocabulary Practice and Presentations) HanpasneH Ha cucTemMaTu3aLuio fnekcu-
4eCcKoro mMatepuana 1 pasBuTUE HABBIKOB NMYGANYHOIO BLICTYNAEHUS. 3a4aHNs MO NOLTOTOBKE
npeseHTaLNi NpesyCcMaTPUBAIOT NPOBELEHNE MUHI-UCCNIER0BAHNI, YTO CNOCOBCTBYET pas-
BUTUIO aKageEMNYECKUX U I_Ipoq)eCCI/lOHaﬂbeIX KOMI‘IeTeHLLI/II;I, B TOM 4vucne yMeHI/II;I aHanmnsa,
CTPYKTYPUPOBAHWS 1 apryMEHTUPOBAHHOIO MpeACcTaBneHns MHGopMaLmu.

bnok 6 (Summary Practice) Bknto4yaeT f[ONOMNHUTENbHbIE TEKCTbI AN yrny6neHHoro nsy-
YEHUS TEMbl U COBEPLUEHCTBOBAHWSA HaBbIKOB pedpepupoBaHna, aHHOTUPOBAHUA U KpUTUYE-
CKOTO OCMbICNIeHNA UHGOPMaLUU.

B MpunoxeHuax (Appendices) npefcTaBneHbl CnpaBoyHble MaTepuanbl, BKAOYAs:
® CNMCOK aKTUBHOW NeKCUKMU;
* 0b6pasubl 3a4aHNIA 415 UTOrOBOrO KOHTPONS;

d KpI/ITepI/II/I oUueEHMBaAHMA MNCbMEHHDbIX U YCTHbIX pa60'r.
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KoHTponb ycBoeHus maTeprana ocyLLecTBAAETCA NO YCMOTPEHMIO NpenoaasaTens u Mo-
XEeT BK/0YATh TEKYLLYIO OLEHKY aKTUBHOCTU Ha 3aHATMAX, a TAKXE NPOMEXYTOYHbIE U UTO-
rosble $OPMbl KOHTPONA: TECTbI, MUCbMEHHbIE 3aaHNA, o6cy>K,u,eH|/|9| MO NPOVAEHHbIM TEMaM
N YCTHbIN 3a4€T.

Ka)K,EI,bIIZ M3 Tpex Mo,u,yne|7| SABAACTCA CaMOCTOATE/IbHbIM 1 COAEPXKATE/TbHO 3aBEPLLUEHHbIM,
YTO MNO3BONAET NCMOJIb30BAaTb X B I'IIO6OI;I nocnenoBaTe/bHOCTU, B 3aBUCNMOCTU OT y‘-le6HOFO
nnaHa, ypOBHFl noaAroToBIEHHOCTU CTy,EI,eHTOB n CI'IeLI,l/ICI)l/IKI/I KyPCQ..
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The coursebook was developed by a team of authors at the English Language
Department No. 4, MGIMO University.

It is intended for first-year Master’s students enrolled in the programme
in Management (38.04.02), as well as for professionals seeking to enhance
their command of English in the fields of management, business, and B2B
communication, studying Business English at CEFR level C1.

The adaptive structure of the coursebook also allows it to be used effectively
in groups with CEFR level B2 proficiency.

The coursebook aims at the comprehensive development of professional
English communication competence and the enhancement of all language skills.
It facilitates the expansion of learners’ active vocabulary in the areas

of international business, management, and project management.

Particular emphasis is placed on developing professional communication skills
in an English-speaking environment, on the critical analysis of authentic texts
and video materials, and on mastering various genres of business writing and

public speaking.
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